
 
Funding Fact Sheet – Legacy Fundraising 
 

Legacy Fund Raising 

We in Britain tend be a bit queasy about asking for money generally and asking for a donation in someone’s 
will seems to be harder still. No-one like to think about death but it comes to us all  So consider asking your 
supporter to remember you in their will. 

Why do it? 

 It is easy and low cost 

 Funds are usually unrestricted 

How to do it 

 Add an ask to existing communications – Newsletters, Appeals, events notices, organisation leaflet 
etc. or on the back of your envelopes and business card 

 Add a page to your website 

 Ask trustees and supporters 

 Ask participants and neighbours 

 Ask anyone 

 Make it easy make it obvious 

 Keep at it, don’t just mention it once and then forget it.  

What to Say 

“Please give us a gift in your will” 

Simple as that! Emphasise the potentially transformational effect of their gift – think big, “your gift changes 
lives and add an inspirational element.  

“Remembering us in your will could changes lives” 

Important! 

Don’t offer will-writing advice unless you are qualified to give it 

Ask people to let you know if they are mentioning you in their will 

 

Remember legacy income is low cost and unrestricted BUT it is NOT predictable and it is a long term 
investment 

Resources 

www.Rememberacharity.org.uk -  

 membership organisation promoting legacy giving  

www.Willaid.org  – advice on writing wills 

www.Freewillsmonth.org.uk  Periodic campaign offering free will writing services to the over 55s at set 
periods and locations during the year. 

 
Look at what other successful charities are doing  

http://www.rememberacharity.org.uk/
http://www.willaid.org/
http://www.freewillsmonth.org.uk/
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